Elian Rubin's Popcorn Selling Tips

10. Go on cooler days and when people are home.
Right after school isn't a good time, because parents and adults are at work.

9. Bring a drink to refresh you if you need a refreshment.
It really helps to not be thirsty.

8. Set a goal.
You can use the prizes to help you. Goals can be dollar, time or number of customers.

7. When you feel like quitting, go to a couple more houses.
It is good to challenge yourself to do more than you thought you could.

6. Never rush a sale. If they have questions about scouting, answer them.
If they have questions about scouting that you don't know the answer to, don't be embarrassed ask your parent to answer it.

5. Say your name and if you live down the street or are a friend of someone who lives there.
This is important because then they know more about who you are.

4. Focus on telling how good the popcorn is and how much it supports scouting.
70% of what people spend supports local scouting and only 30% is the cost of the product. The
money pays for things like Pinewood Derby, campouts, awards, location fees and out-of-pocket
costs for scouts who can't afford them.

3. Don't look at your paper when you are talking to the customer.
Know your product. The more you sell, the more you'll memorize about the product.

2. Never mention the prizes when you're selling, even though they're really cool.
If you mention the prizes, people will think, "Oh, you're not selling to support the scouts, you're
selling for the prizes." That's not what you want.

1. Attend show and sells.
You can usually sell more in two hours at a Show and Sell than walking around your
neighborhood.
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